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A NOTE FROM OUR FOUNDER

We are a unique advisory firm in the American financial landscape. In the entire nation, 
I have found few firms that I would let invest my own family’s money. One Day In July is 
one of them. 

For over half a century, financial companies have marketed products that cost the 
investor too much while often underperforming their respective index or benchmark. 
Charging high prices for doing worse than average makes no sense. 

Over the past few decades, the average American equity investor has missed out on 
a significant proportion of the overall market return.1 This is due to excessive fees, 
complex financial products that underperform index funds, and incorrect investor 
behavior. 

This performance differential gets compounded over time, and the implication on your 
wealth can be enormous. One Day In July is a firm dedicated to solving this problem 
and delivering your fair share of equity, real estate, and bond market returns. 

During the 30 years leading up to 2020, the average equity fund investor achieved an 
average annual performance of 5.04% compared to 9.96% for the S&P 500.1

1. “Quantitative Analysis of Investor Behavior, 2020,” DALBAR, Inc. www.dalbar.com

- Dan Cunningham
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OUR FIRM

FIDUCIARY STATUS

One Day In July LLC is an independent SEC-registered investment advisory firm. We 
serve a wide variety of clients across the United States, from individuals to institutions. 
As fiduciary financial advisors, we invest using low-cost, diversified index funds. Our 
approach rests on Nobel Prize-winning research and decades of empirical academic 
studies.

Every One Day In July client has a dedicated financial advisor with access to that 
financial advisor’s cell phone. We want to make our clients’ lives easier by fostering 
relationships built on trust.  Personalized attention and clear, honest communication 
between advisors and clients allow us to customize our advice for each client.

All advisors at One Day In July are Registered Investment Advisor Representatives who 
act as fiduciaries on all accounts, for all clients, all of the time. We are legally obligated 
to follow the fiduciary standard, which means that we must act in the best interest of 
our clients. We do not sell commission-based products, and no one pays us other than 
our clients. Not all financial advisors are fiduciaries. 

At One Day In July, we aim to avoid conflicts of interest; we act on behalf of our clients 
with undivided loyalty and in good faith. We believe the best fiduciary financial advisor 
is one who gets to know their clients well by understanding their goals, listening to 
their fears and concerns, and analyzing their entire financial picture. Our advisors strive 
to help clients make the best financial decisions for themselves and for their future, 
without compromise. 
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ACCOUNTS WE MANAGE

WHO WE SERVE
•  Individuals 
•  Families
•  401(k) and 403(b) Plans
•  Municipalities & Government Entities
•  Pension Plans

•  Traditional & Roth IRAs
•  Individual & Joint Brokerage Accounts
•  Inherited IRAs
•  529 College Savings Plans
•  Trust Accounts

•  Non-profits
•  Charitable Foundations
•  Businesses
•  High-Net-Worth Individuals

•  Business / Corporate Brokerage Accounts
•  Workplace 401(k), 403(b), and 457 
   Retirement Accounts 
•  Simplified Employee Pensions (SEP IRAs)
•  Simple IRAs
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OUR APPROACH

Currently, we service clients in over 30 states and counting. We love in-person 
meetings where possible, but we frequently manage relationships entirely via Zoom or 
phone as well. One Day In July espouses a personal approach to investing; we cannot 
uphold our fiduciary duty if we don’t listen to our clients and build a relationship of 
trust with them. We start by reviewing our clients’ overall financial picture and any 
existing investments. We discuss both upcoming life events and faraway goals (such 
as purchasing a home, a child entering college, or a planned retirement date) to get a 
holistic view of both their short and long-term financial goals. This helps us determine 
the investment objectives that must be considered when customizing an overall 
strategy for the client. 

We also work with our clients to help them understand their risk tolerance and coach 
them on the trade-offs between risk and reward. By walking through scenarios to 
understand a client’s tolerance for risk, we can build a suitable investment plan. 
This process is important because people often act differently in a crisis than they 
anticipate, which can result in behavioral errors. By carefully listening to our clients, we 
can determine how much risk they can absorb while still feeling comfortable.
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OUR FEES

The national industry average annual investment advisory fee for accounts under 
$2 million is about 1% of assets under management.2 Investors face many other types 
of fees and opportunity costs as well. One of our primary goals is to drive down the 
financial fees a client pays. As the father of index funds John Bogle said, when it comes 
to investing, “we get precisely what we don’t pay for.” Every dollar paid in fees is a 
dollar that cannot be invested, which results in a compounding drag on an investor’s 
net worth over time.

Our objective is to operate a financial firm that provides excellent advice at the lowest 
possible cost for our clients. Because we are an independent firm with significant 
scale, we have the freedom and ability to price our services low. Our fees are also 
transparent; no one pays us other than the client.

2. Advisorhub.com "Fee Compression a Myth? Advisory Fees Tick up After Years of Decline" by Miriam Rozen, March 23, 2022

Click here to view our fees
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DIVERSIFICATION

Nobel Prize winner Harry Markowitz once described diversification as "the only free 
lunch" in investing. At One Day In July, decades of experience in investing underpin 
strategies that are diversified and prepared for different market environments. We 
diversify across asset classes (like large companies, small companies, real estate, 
and Treasury bonds), generally by using low-fee index funds. Index funds allow our 
investors to hold thousands of positions at low cost. Almost all of the cash they 
generate flows to the investor. Every position in a portfolio serves a specific function 
for the client. Diversification helps protect our clients’ investments since assets 
typically do not all move in the same direction at the same time.
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INDEX FUNDS & EXCHANGE-TRADED FUNDS (ETFs)

Our investing focuses on index funds, as they provide exceptional diversity at low 
cost. Decades of data show that investors tracking an index perform better than those 
selecting actively managed funds.3 Furthermore, index funds do not have a fund 
manager making decisions about what to buy and sell each day, which tends to result 
in expense ratios that are significantly lower than those of actively managed funds. The 
average expense ratio for the funds One Day In July typically recommends is 0.08% 
compared to 0.60% for actively managed funds.4 In addition, actively managed funds 
frequently have more capital gains distributions, which can unnecessarily increase an 
investor’s tax bill.

We generally build our clients’ diversified portfolios using Exchange-Traded Funds 
(ETFs) linked to an index. The ETF market has primarily evolved as a way for investors 
to gain passive exposure to various asset classes in a liquid, tax efficient, and cost-
effective vehicle. 

4. One Day In July recommended Average fund expense ratio represents the weighted average expense ratio for a typical One Day In 
July client with a 75% Equity / 25% Fixed Income portfolio allocation with no direct international positions as of 10/5/2022. Average 
expense ratio for active funds is from Morningstar’s  “2021 U.S. Fund Fee Study”.

3. S&P Global - SPIVA Scorecard
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ASSET ALLOCATION

Asset allocation is an investment strategy aimed at balancing risk and reward by 
carefully assessing a client’s goals, risk tolerance, and investment horizon. The 
direction of the stock market and the future of the economy are always uncertain, 
and investor emotions often get in the way. As a result, it can be difficult to determine 
the optimal portfolio allocation of stocks vs. bonds for the long-term. Bonds are 
commonly described as providing “downside protection” for investment portfolios 
when equity prices are in retreat.5 However, if an investor’s bond allocation is too high, 
they will miss out on some of the market gains achieved by equities and suffer from 
loss of purchasing power in high inflationary environments. With too few bonds, their 
portfolio is susceptible to volatile swings in the valuations of stocks. In many cases, an 
individual’s bond allocation should only be as high as is necessary to prevent them 
from changing their investment behavior during periods of high market volatility.  

One Day In July advisors work closely with each client to determine their optimal asset 
allocation of stocks vs. bonds and to ensure that allocation shifts appropriately to meet 
a client’s changing needs over time.

5. Historically over the past few decades, bonds generally have moved inversely with equities, although there have been exceptions. 
There is no guarantee that bonds will be uncorrelated with equities in the future.
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REBALANCING

Princeton Economist Burton Malkiel said, "We all wish we had a little genie who could 
reliably tell us to ‘buy low and sell high.’ Systematic rebalancing is the closest analogue 
we have." It's all easy to say, but when there is a financial crisis or a bubble, the human 
tendency is to do the opposite. One Day In July financial advisors rebalance all client 
portfolios on a regular basis, typically once or twice a year, but sometimes on other 
schedules. Rebalancing provides us with the perfect opportunity to check in with our 
clients to review their objectives and current financial circumstances, and to ensure 
they remain comfortable with their established risk tolerance. If needed, we can adjust 
the investment plan to meet the changing needs of the individual client.
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STAYING THE COURSE

One Day In July helps our clients build better investing behaviors. Compounding 
returns takes patience. We craft an investment plan tailored to our clients’ goals, and 
we help them adhere to it. To assist our clients in staying the course, we encourage 
them to reduce financial news consumption and help them mitigate emotions in 
investment decisions. Fear and greed make prudent behavior difficult, but research 
consistently shows that staying invested increases the likelihood of positive returns, 
while trying to time the market increases the risk of missing the best trading days.6 In 
times of euphoria and panic, One Day In July advisors are there to support their clients 
with a long-term, methodical approach. 

6. BlackRock Investments, LLC  "Staying Calm Amid Market Volatility" Feb 24, 2022
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INCOME & DIVIDENDS

We guide clients to focus on the cash flows their investments generate. Over time, we 
have found this helps clients view their investments as a business. Doing so reduces 
anxiety around market movements and allows clients to build wealth in a dedicated 
way. By focusing on cash flows, which are less variable than securities prices,7 the 
investing process feels more certain than the ebbs and flows of the stock and bond 
markets.

7. Simply Safe Dividends, "What Happens to Dividends During Recessions and Bear Markets?” Retrieved Oct 5, 2022
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TAXES

The tax implications of investments can be easy to overlook, as there is typically a 
significant time delay between transactions that generate taxes and the payment 
of the tax bill.  Taxes for the investor can occur within funds themselves and among 
funds when sold. One Day In July advisors optimize both areas, as well as others. When 
we rebalance our clients’ accounts, we take advantage of certain tax loss harvesting 
opportunities to minimize capital gains taxes and optimize returns.  We help clients 
determine what types of accounts to open and the best strategies for funding them in 
order to mitigate taxes in the context of their unique financial goals.  For some clients, 
this may also include establishing charitable giving plans or helping structure the sale 
of a business.
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One of our primary aims is to keep the process of becoming a One Day In July client as 
simple as possible. Client investment accounts are generally held at Charles Schwab.8 
To ensure a seamless transition, we will complete as much of the paperwork as we can 
on your behalf and walk you through any other necessary steps. If your assets already 
are invested, they typically can be transferred over "in-kind," that is, without needing 
to be liquidated to cash. Once they arrive, we can reposition them into a low-cost 
portfolio of index funds designed specifically for you, at a pace that makes sense for 
your particular situation and goals. 

READY TO TALK?

For those interested in becoming a client of One Day In July, we offer complimentary 
consultations, including a preliminary financial statement review.  Email us at 
welcome@onedayinjuly.com or call 802-503-8280 to schedule a meeting with one 
of our financial advisors.

8. We also manage accounts that are not held at Charles Schwab, including workplace 401(k) and 403(b) plans. Refer to our ADV 2A 
Item 4.B. for information on "Held-Away" Accounts.

One Day In July LLC is an SEC-registered investment advisor. Registration does not imply a certain level of skill or training. One Day 
In July LLC does not guarantee actual returns or losses. This content is for educational purposes only and is not investment advice. 
Individual circumstances may vary. 
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